
 

 

 

 

 

Commercial Space Value Proposition for United States Government  

Through private-sector competition, investment, and innovation, the commercial1 space 

industry has proven it can deliver reliable and affordable goods and services that support 

U.S. Government civil space and National Security Space missions and initiatives, as 

well as recapture global market share. NASA, NOAA, and the Department of Defense 

have successfully integrated commercial space goods and services into their missions and 

initiatives, which has enabled more timely, innovative, and affordable results. As 

Congress continues its support of ongoing missions and looks to enable future initiatives, 

it should continue to partner with American commercial space companies. These areas of 

collaboration can include, but are not limited to: 

 

National Aeronautics and Space Administration (NASA): 

• Commercial can provide frequent, reliable, low-cost access for various missions 
and payload(research, technology development, scientific, operational) to a 

variety of orbits and destinations (high altitude; suborbital; orbital; cis-lunar and 

beyond). 

• Commercial can provide frequent, reliable, low-cost launch for crew and cargo to 
the International Space Station, other low-Earth orbit (LEO) destinations, and 

lunar/planetary destinations. 

• Commercial can provide a variety of user platforms (short duration and long 

duration, human tended and autonomous) for continuity of activities in LEO. 

• Commercial can provide spacecraft to create new services in areas that include 
communications/data services, Earth observation, weather services, and space 

manufacturing. 

• Commercial can provide hosted payload opportunities (research, technology 
development, scientific, operational) to a variety of orbits and destinations (high 

altitude; suborbital; orbital; cis-lunar and beyond). 

• Commercial can provide logistical capabilities to enable human operations 

orbiting and on the surface of the Moon, orbiting and on the surface of Mars and 

its satellites, at asteroids, and beyond. These capabilities include cargo resupply, 

landers, habitats, resource prospecting, 3D printing, research, and evolving 

capabilities in crew transportation, resource extraction, exploration, tourism, and 

surface habitats. 

• State and local government and/or private sector resources can provide 
infrastructure upgrades at NASA facilities to help modernize and enable increased 

utilization that support both government and commercial customer needs. 

• State and local government and/or private sector entities can provide resources 

                                                         
CSF-supported definition of “Commercial”: The term “commercial” refers to private sector enterprises that provide 

space goods, services, or activities, and that bear a reasonable portion of the investment risk and responsibility for the 

activity, operate in accordance with typical market-based incentives for controlling cost and optimizing return on 

investment, and have the legal capacity to offer these goods or services to existing or potential nongovernmental 
customers. 



 
 

 
 

through public-private partnerships to build, own, and operate next-generation 

infrastructure and enable needed capabilities to support government and 

commercial launch requirements. 

• State and local governments and/or private sector entities can reduce Federal 
government costs by receiving excess or unneeded Federal land and facilities, 

enabling Federal savings and opportunities for more efficient use of unneeded 

property for government and commercial space transportation customers. 

 

Department of Commerce/National Oceanic and Atmospheric Administration: 

• Commercial can provide low-cost responsive weather, space weather, and 
scientific data services to complement and augment government platforms and 

prevent data gaps. 

 

Department of Defense and Intelligence Community: 

• Commercial can provide low-cost, responsive launch services to carry a variety of 

payloads (research, technology development, scientific, operational) to various 

orbits and destinations (high altitude; suborbital; orbital; cis-lunar and beyond). 

• Commercial can provide low-cost, responsive geospatial and weather data and 
analytics services to meet national security needs. 

• Commercial can provide low-cost communication services to meet national 
security needs. 

• Commercial can provide low-cost space situational awareness services to meet 

national security needs. 

• State and local government and/or private sector entities can provide resources 
through public-private partnerships to build, own, and operate next-generation 

infrastructure and enable needed capabilities to support government and 

commercial launch requirements. 

• State and local governments and/or private sector entities can reduce Federal 
government costs by receiving excess or unneeded Federal land and facilities, 

enabling Federal savings and opportunities for more efficient use of unneeded 

property for government and commercial space transportation customers. 

 

 

Effective Commercial Space Acquisition 

Many of these capabilities have been or are being developed independently by the private 

sector or in partnership with the U.S. Government under competitive fixed-price 

contracting vehicles such as Space Act Agreements or Other Transaction Authority. 

Capabilities procured through these vehicles have saved the taxpayer millions as 

compared to traditional cost-plus contracting. The Government should continue to utilize 

these proven, effective means of partnership with the private sector that allows for 

innovation without stifling commercial business, as it seeks to fulfill civil space and 

national space security objectives. 
 


